Top 10 Networking Tips

From www.businessafterhours.ca 

1. Discover what you can do for someone else. Networking is about creating relationships, not making the sale. You'll find it actually takes the pressure off.

2. Start with a purpose to know why you are there. All successful events begin with an intention. Do you want to meet 6 people? Do you want to meet 3 business owners? Do you want to meet 1 person who owns a certain type of business? Whatever your goal is make sure it is clear enough and tangible enough that you can accomplish it that evening.

3. The nametag is worn on the right side. This is to provide an easy sight line to your name when shaking hands. 

4. Review your “thirty second commercial” - a brief statement that summarizes what you do and the benefits you offer clients.

5. Begin mingling with the display owners. They know how to network and they are there to meet you. 

6. Remember to circulate. Try to meet at least seven new people at each event. 

7. Ask questions. This is a good way to discover what you can do for someone else. Ask a few questions to find out a person's passion and before you know it, you've started a conversation. Some easy questions:

What do you do? 
How long have you done it? 
What do you enjoy most about what you do? 
What types of individuals or companies do you typically work with? 

8. Networking and eating are mutually exclusive activities, except when sitting down. Do one and then the other.

9. Alcohol and networking don't mix. You want to ensure you're clearheaded enough to remember the fabulous contacts that you met, and know that you appeared fabulous to them also.

10. BRING BUSINESS CARDS!!

